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Tech Risk Advisory
KPMG’s integrated team of Technology and Cyber specialists works at speed to help you protect and 
enhance the value of your technology investments through your growth and transaction lifecycle. We 
differentiate ourselves by leveraging industry experience and multifunctional specialist skills through a 
tailored proposition specific to every client and project. 

• We have an integrated technology risk 
service offering.

• We do not provide capital and are therefore 
a truly independent advisor, providing 
unbiased and objective advice regardless 
of structure and source of capital.

• We help our clients to focus their attention 
on high risk areas in an information-
saturated, complex deal environment, 
giving our clients transparency and insights 
to make informed decisions.

• We lend our clients the foresight that 
comes with depth of experience gained 
deal after deal.

How can we help Service lines

Cybersecurity 
Services

IT & Cyber Due 
Diligence

Tech Strategy 
& Governance



© 2025 KPMG Services Proprietary Limited, a South African company with registration number 1999/012876/07 and a member firm 
of the KPMG global organization of independent member firms affiliated with KPMG International Limited, a private English company 
limited by guarantee. All rights reserved. 
.

kpmg.com/socialmedia

Some or all of the services described herein may not be permissible for KPMG audit clients and their  affiliates or related entities.
KPMG is a global organization of independent professional services firms providing Audit, Tax and Advisory services. KPMG is the brand under which the  member firms of KPMG International Limited 
(“KPMG International”) operate and provide professional services. “KPMG” is used to refer to individual  member firms within the KPMG organization or to one or more member firms collectively.

© 2025 KPMG Services Proprietary Limited, a South African company with registration number 1999/012876/07 and a member firm of the KPMG global organization of 
independent member firms affiliated with KPMG International Limited, a private English company limited by guarantee. All rights reserved. 

The KPMG name and logo are trademarks used under license by the independent member firms of the KPMG global organization.  For more detail about our structure, please 
visit home.kpmg/governance.

KPMG Southern Africa

Family office & 
Private client
Our services

Anita Churchill
Partner
Tech Risk
M: +27 82 716 9653
anita.churchill@kpmg.co.za

Marcelo Vieira 
Partner
Cyber
M: +27 82 718 8485
marcelo.vieira@kpmg.co.za

Mayank Naik
Senior Manager 
Tech Risk
M: +27 72 715 6100
mayank.naik@kpmg.co.za

Contact us

Buy

We assist our clients to prepare for the 
acquisition of companies, business units or 
portfolios of assets through the performance 
of a Technology Due Diligence Review, 
which aims to identify key risks pertaining to 
the technology investments of the target. 

Sell

During the sale of a company, business unit 
or assets, we assist by highlighting  key 
technology risk considerations that could 
impact the sale.

Assure

We help our clients to maintain stakeholder 
confidence in their ability to manage systems 
including the handling of client  information 
and data throughout their business lifecycle, 
whether they are seeking to grow or 
strengthen their business asset. We keep our 
clients one step ahead by helping  them 
understand and manage key Technology / 
Cyber risks throughout this complex process.

Advise

Where remediation efforts are required to 
address Technology and / or Cyber related 
risk, we help our clients by designing controls 
that will prevent or detect risk within the 
business value-chain where there is a 
dependency on IT, even during integrations 
or carve-outs.
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